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Founded in 1896, Doosan is a strong, 
global company with a long legacy in infra-
structure support. Its history in equipment 
manufacturing began in 1937. Doosan is 
quickly becoming a global force in heavy 
construction equipment. Since 2005, 
Doosan has grown to become the fi fth 
largest construction equipment manufac-
turer in the world.

Doosan heavy construction equipment 
includes a full range of crawler excavators, 
wheel excavators, log loaders, material 
handlers, wheel loaders, articulated 
dump trucks (ADTs) and attachments for 
excavators and wheel loaders.

Excavators, log loaders, material handlers 
and wheel loaders are manufactured at 
Doosan factories in Incheon and Gunsan, 
South Korea, while articulated dump trucks 
are built at a Doosan factory in Elnesvagen, 
Norway. Doosan has attachment factories 
in North America and Europe to supply 
attachments for its excavators, wheel 
loaders, log loaders and material handlers. 
Doosan dash-5 crawler excavators, wheel 
excavators, wheel loaders and articulated 
dump trucks feature strong performance, 
operator-focused comfort, fuel effi ciency 
and unmatched durability.

FUEL SAVINGS
Smart Power Control (SPC) is a selectable 
feature for Doosan crawler and wheel exca-
vators to help reduce fuel consumption. It 
consists of two systems—Variable Speed 
Control and Pump Torque Control—that 
work together to improve machine effi -
ciency, while maintaining productivity and 
reducing fuel consumption. Crawler and 
wheel excavator owners who use SPC can 
expect to see improved fuel effi ciency by 
up to 3 to 7 percent. Additional features of 

dash-5 excavators include the following:
• 7-inch LCD screen with rearview 

and/or sideview camera image
• Antiskid plates for easier engine 

access for machine maintenance
• Auto belt tensioner, fan and air 

conditioning simplify maintenance
• Components are simple to access, 

so equipment maintenance takes 
less time to complete

• Easy operator access to the 
emergency engine stop

• Upgraded alternator delivers improved 
power for electrical components

LIFT & CARRY SPECIALISTS
Doosan wheel loaders are dependable 
machines that lift, carry and dump materi-
als on construction jobsites. Doosan wheel 
loaders are designed with cab comforts 
in mind, such as an adjustable steering 
column to provide more leg room, ease of 
operation and more fl oor space. Also inside 
the cab, a fuel consumption gauge informs 
operators how much fuel the machine is 
using in real time. Updates to the keypad 
on the dashboard make it easier for opera-
tors to review, adjust settings and clean 
and maintain it. Overall, visibility within the 

cab and around the machine has been 
improved, too.

160+ DEALERSHIPS
Products are marketed through more 
than 160 dealerships throughout North 
America. Doosan services this dealer net-
work from its headquarters in West Fargo, 
North Dakota. Doosan also has a facility in 
Suwanee, Georgia, that focuses on ser-
vice and sales training, as well as a parts 
distribution center in Chicago, Illinois, for 
parts support within the United States and 
Canada. At a facility near Tucson, Arizona, 
called The Real Operation Center (The 
ROC), dealers learn about new equipment, 
and equipment owners can perform hands-
on testing of Doosan heavy equipment.

Doosan’s market segments include 
agriculture, construction, forestry, mining, 
processing and manufacturing, rental and 
utilities. 

Doosan Infracore Construction 
Equipment America
701-241-8700
doosan.constructionenews@
doosan.com
doosanequipment.com

Doosan Infracore Construction Equipment America
Providing rugged construction equipment for nearly 80 years
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Circle 111 on card or visit cbofreeinfo.com.
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Felling Trailers Inc.’s Air Tilt Deck-Over 
trailer’s unique design utilizes air, powered 
from the tow vehicle, to tilt the trailer and 
optional ramps, which eliminates the need 
for hydraulics. 

It is touted to have the “towability of 
a TAG trailer with the versatility of a tilt.” 
These models are great for transporting 
low-clearance equipment because of their 
optimal low-clearance loading angle. 

With the option of ramps, a load angle 
as low as 7 degrees can be achieved for 
loading equipment. Felling Trailers’ Air Tilt 
model increases ROI through the following 
features: 
• Reduces equipment transport time 

and labor with the ability to load two 
machines at once

• Offers better towing ability due to axles 
that are positioned back like a tag 
trailer (not in the middle), which cre-
ates optimal balance and stability and 
provides safer transport of equipment

• Operates on air, which eliminates oil 
that could potentially contaminate a 
worksite (No EPA or DEC concerns).

Felling Trailers is a family-owned-and-
operated, full-line trailer manufacturer 
located in Central Minnesota that was 
started in 1974 by Merle J. Felling. Felling 
Trailers Inc. has grown from a small shop 

to a factory and office complex that today 
covers over 250,000 square feet. Felling 
Trailers currently manufactures more than 
4,500 trailers a year. Its standard trailer 
line includes over 220 models. Felling 
Trailers provides high-quality products that 
are distributed across North America and 
internationally.

Felling Trailers Inc.
800-245-2809
felling.com

Felling Trailers Inc.   
Increase ROI with the Air Tilt Deck-Over

Circle 115 on card or visit cbofreeinfo.com.
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Signature Systems Group has been a 
leader in the manufacturing of composite 
matting systems for nearly 20 years. 

Signature Systems’ mats are used 
worldwide on jobsites and for construction 
projects of all sizes to provide safe, stable 
and easy-to-deploy portable roadways, 
working platforms, staging areas and 
pedestrian walkways. 

Signature Systems’ line of HDPE 
composite matting is designed and 
engineered to handle the toughest of 
terrains and ground conditions, including 
mud, swamps, snow, sand and other 
sensitive surfaces. 

Far superior to plywood, wood, steel, 
aluminum, gravel or concrete, Signature’s 
composite mats will save you time, money 
and headaches. There are three systems 
available:
• DuraDeck (light duty)—Lightweight 

HDPE mats are quick to deploy and 
can easily be handled by two people. 
These mats are ideal for areas that 
require instant access, and work better 
than plywood sheets in every way. 

• SignaRoad (medium duty)—These 
mats lock together to form a stable, 
nonshifting roadway. They are ideal for 
roadways and working platforms with 
heavy-haul access needs. They are 
also are cheaper to ship than wood 
or steel. This line eliminates cross 
contamination.

• MegaDeck HD (heavy duty)—This is 
the strongest mat on the market; sup-
porting up to 600psi. They are ideal 
for roadways, projects and working 
platforms that will be in place for long 
periods of time and/or in unstable or 
fragile environments. 

Trust your project to Signature Systems 
Group. Signature Systems Group’s line of 
composite matting systems provides a safe, 
stable foundation for jobsites—no matter 
the ground condition, terrain or weather. 

Signature Systems Group 
972-684-5736
bminiat@signaturesystemsgroup.com
megadeckmats.com

Signature Systems Group
Providing a safe, dry, solid & stable foundation for jobsites, no matter what
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BP Air Conditioning Service knows the benefit of a strong part-
nership. Lisa Caruso, vice president of finance of BP Group said, 
“[By] deploying FieldConnect, our fiscal competencies have been 
expanded tenfold through the capture and transmission of data in 
real time. The technicians’ labor is cleaner and more accurate. All 
of these efficiencies enable our fiscal management program, pro-
ducing great KPIs and creating the ability to provide more critical, 
accurate support to our operations team.”

FieldConnect Inc.
949-428-1540
s.wells@fieldconnect.com
fieldconnect.com

FieldConnect Inc.
Connecting your mobile workforce

“After a theft at my construction site and vandalism of expen-
sive equipment, I decided to invest in portable storage. National 
Construction Rentals saved my project by bringing storage con-
tainers to my jobsite the very next day. I appreciate National’s  
concern and the speed at which they were able to deliver. I rest 
easier after a long day’s work knowing that my tools and equip-
ment are locked away and safe from thieves and vandals. “

- J. Louderback, Monrovia, California

National Construction 
Rentals 
800-352-5675
rentnational.com

National Construction 
Rentals
Portable storage protects your valuable 
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full-page ad + 
full-page profile

1/2-page ad + 
1/2-page profile

Horizontal ad shown.
Vertical ad also available.

Square ad shown.
Vertical & horizontal ads also available.

1/3-page ad + 
1/3-page profile

1/4-page ad + 
1/4-page profile

• Profiles of top manufacturing & service companies in the construction industry 
• Advertisers receive complimentary, same-size advertorial space 
• Profile specs are available from account executives upon request

PROFILE DEADLINE 9/1/17

2-for-1
space

Also Featuring: The Construction Equipment Issue
• How to Pick & Place Objects More Effectively: Key Tips for Lifting Materials
• Navigate Industry Challenges with GPS Solutions
• Guide to Attracting Experienced Compact Equipment Operators
• How to Best Use Liquids in Your Snow Equipment
• 2017 State of the Rental Market

Bonus Distribution

October 18-20
Louisville, Kentucky

Watch for our 
2018 

Media Kit,  
coming soon!

October 3-5
Louisville, Kentucky

BRIAN HAMBY 
BHAMBY@CAHABAMEDIA.COM
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